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The term wealth
management is now
commonly used to
describe a whole new
industry in Ireland. It’s 
a sector that is evolving
rapidly. So much so that
it’s now actually quite
difficult to define exactly
where it starts, and
indeed, where it ends.

A whole raft of different operators 
‘play’ in this wealth management space
but, ironically, very few actually manage
wealth in the purest sense. Many of these
players are very capable and have strong
specialist skills. Retail banks, private
banks, investment banks, stockbrokers,
accountants, tax advisors, property
boutiques, fund managers, hedge funds
and insurance brokers are all members of
the wealth management sector. All of
them sell product. Some sell fee based
services. Some sell both. But a pure
wealth management offering is a much
more difficult thing to find.

So, what exactly is wealth management
then? I don’t think there is one universally
accepted definition, but our feeling is that
it’s much more of a process and an
approach than a service. And it certainly
can’t be wrapped up in a nice neat package
and sold as a product either! Perhaps this
is the real reason why it’s so rare. 

There are four clear stages to this process
as we see it in the diagram opposite and
most of it is pretty logical. But having said
that, there still doesn’t appear to be any
great evidence that it’s practiced very
widely in Ireland. That’s a pity, because we
are convinced that a good understanding
of the process is central to good long
term relationships between advisors
and clients.

It’s a highly iterative process and there’s
never one simple solution that can be
prescribed at the outset. It just doesn’t
work like that. Pure wealth management
is more of a ‘never ending journey’ for
both advisor and client. Clients need to
learn about all the different choices they
have (and indeed learn about themselves
too). They need to get familiar with, and
understand, the various asset classes,
markets and strategies before they can
truly buy into them. The ongoing
educational role is probably the most
important role of any top class advisor.

Advisors need to be able to cut through
the jargon and communicate in a way that’s
appetising and understandable to the client.
They need to understand investor
psychology and be flexible in their approach.
There will be times to take control, times
to listen, times to push and, indeed, times
when not to push. Most important of all, if
they are going to be successful, they need
to earn the clients respect and trust. So
the bottom line is, no matter how
sophisticated any wealth management
process might be, it has little future
without quality people to actually bring 
it to life. 

Perhaps the best way of illustrating the
need for some kind of wealth management
process is to examine a real life example
which we encountered a few years ago,
where there simply wasn’t one. In this 
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particular case, the client felt he knew
best. And, at the time, we were neither 
strong enough, nor disciplined enough, to
impose our control. He was a successful
entrepreneur who had sold his business
for approximately £15m in 1999. He knew
his own industry inside out. However,
apart from what he had heard discussed
in his local pub, he knew next to nothing
about investment markets. He was initially
referred to us by a friend of his, who 
had a relationship with NCB.

We agreed to meet him for a chat with a
view to making some recommendations
for him. It was a difficult meeting. When
we asked questions and probed him about
his goals, return objectives, background,
etc, he was totally disinterested. He said
he really didn’t want to waste time on that
‘waffle’. He felt we were being pedantic
and bureaucratic and he simply wanted to
get his money working for him. Looking
back on it, it seemed he wanted nothing 

more than the latest ‘hot’ share tip.
Anyway, given his new found status, he
was also being pursued by lots of hungry
competitors. It was hardly a big surprise
then that he ended up investing in a whole
range of things, including a myriad of
private and quoted technology companies.
In fact, it was a minor miracle that during
this time, he actually managed to buy a
few properties too. That bit of good
fortune, ultimately, saved his bacon. 

In his haste to get his money working, he
had missed the unglamorous, but critical,
early stages in the process, which, hardly
surprisingly, came back to haunt him later.
After about 18 months he began to worry
that his investments were not doing well. He
actually had little or no idea why, and it was
causing him great stress. Many of the
people that had sold him products had
now left their firms and it didn’t take a
genius to work out that his portfolio (for
want of a better word) was a complete

‘dogs dinner’. Anyway, prompted yet again
by his friend, he called us and asked for a
meeting.

He was still wealthy - just not as wealthy
as before - but this time he was a
completely different man. He was now very
interested in going through a process with
us. He now accepted that he badly needed
to learn more about investment and he
was willing to listen. He was quite happy to
spend time planning and we even got to
discuss stuff like pensions, inheritance
planning and tax. He asked lots of
questions and got a much better and
deeper understanding of what he was
investing in and why. In fact, many of the
things we eventually chose for his portfolio
were things he had rejected out of hand a
year earlier because they were, as he
called them, ‘too boring’. He used to watch
his portfolio and call brokers on 
a daily basis. Now he gets a quarterly
valuation, takes a call or two a month and
meets with us once or twice a year. 

In some senses it’s a pity that this guy had
to go through a painful first lesson in 
order to find a better way forward, but I
think we all know well that many of life’s
most valuable lessons are the direct result
of painful mistakes. I’m not suggesting for
one second that NCB have all the answers
when it comes to the wealth management
process. We certainly don’t. The business
of managing money and dealing with the
ever changing and complex needs of
wealthy people, is extremely challenging
and is anything but an exact science. Like
many investors, we’ve made plenty of
mistakes and judgement errors over the
years. Hopefully though, we’ve managed 
to learn from them all.

Greg Dilger, Head of Wealth Management.
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The boom in Irish
property and the
associated growth of
lending has led to
predictions of a slump
by some commentators
for several years now.
While we have become
a bit more cautious
about the market and
in particular, the rental
market over the last two
years, it is difficult to put
together a case for a
slump in prices. This
judgement is based on
the following
considerations.

Firstly the economic background in Ireland
remains very favourable and we expect
GDP growth of about 6% this year and
next. Employment is expanding at a rate 
of over 50,000 per annum. Secondly, the
mortgage repayment burden, even on loans
of 90% of the value of the property, is not
onerous by historical standards. Even if EU
interest rates rise to 4%, as we envisage
happening sometime in 2006, the repayment
burden will not rise to what would be
regarded as over stretched levels. Thirdly,
though borrowing has been growing
strongly in recent years, Ireland is not
heavily indebted in comparison with the
UK, though it is rising through the ranks 
of indebtedness among EU countries.
Fourthly, though there is a risk of
oversupply in the market, this may be
mitigated by builders trimming output 
in response to any slowing in their long
lead-time order books and by the extent 
of the rise in immigration. 

The economic climate remains benign with
the fundamental demographic underpinning
of the Irish growth story still intact.
However, it is becoming increasingly
dependent on the rate of immigrant inflows
as the rate of growth in the native over 25
age group begins to slow. Interest rates are
low by historical standards and, in an EU
context, are not likely to return to anywhere
near the levels seen in Ireland in the past.
As may be seen from Chart 1 the mortgage
repayment burden on households taking
out a mortgage of 90% of the average

house price is broadly unchanged since
1998. Falling mortgage rates and rising
incomes have offset the impact of the rise
in house prices over that period. Even if
interest rates rise by 2% the repayment
burden is unlikely to increase to 33% of
household disposable income. This is
based on the assumption that house price
inflation slows to about 5% this year. This
is about the same pace as income growth
and thus repayments as a proportion of
disposable income would rise only
because of the rise in interest rates. 

In relation to debt levels in the personal
sector, the ratio of debt to personable
disposable income is crucially important.
We can see from Chart 2 that debt is 1.5
times household income in the UK, having
risen from just over 1.1 times in 2000. In
the US, the ratio is lower at just under 1.2
but has risen from just below 1 in 2000. In
Ireland, the ratio is similar to the US at just
over 1.2 compared to 0.8 in 2000. The ratio
of household debt to income in Ireland has
risen more rapidly since 2000 than in either
the US or the UK. Among the Euro
countries, Ireland’s household debt to GDP
ratio ranks fourth after the Netherlands,
Portugal and Germany. Most of the growth
in Irish household debt is mortgage debt
and this should moderate in line with an
expected moderation in house prices.
As regards the possibility of an excess
supply of houses it is clear that those born
at the peak of the baby boom are now aged
24 so the rapid growth in the population
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THE IRISH PROPERTY BOOM -
CAN IT BE SUSTAINED?

MICHAEL CLARKE - PORTFOLIO MANAGER, NCB WEALTH MANAGEMENT
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aged over 25, experienced since the mid
1990s, has now peaked, unless immigration
accelerates even further. On the assumption
that there is net immigration of 30,000 per
annum the over 25’s population should rise
at a pace close to 60,000 (or 2.9%) per
annum until 2006. It is then expected to
slow to an average of 50,000, or 1.8% per
annum to 2011. Thus, it seems likely that
the pace of house completions will not be
maintained for long at the 77,000 completed
in 2004 since the demographic forces will
begin to wane in the next few years unless
immigration steps up sharply. This is not
impossible since Ireland has given liberal
access to the populations to the ten new
states who joined the EU in 2004.

Thus the oversupply question now hinges
on the pace of immigration and we believe
this is likely to be sufficiently fast in the next
year or two to support demand for housing
at between 60,000 and 70,000 units.
However, supply may be easy to trim
without a price slump because of the long
lead time in builders order books. There
have been indications for some time now
that supply has been catching up with
demand because rents have been declining
since the second half of 2002. The rental
market now appears to be stabilising
because yields from investing in the market
are now very low and investors are tending
to look elsewhere for opportunities.

In summary we expect house prices to
continue to rise but at a single digit pace
that is in line with the costs of house
building. There is a risk of oversupply but
builders should have time to react to
cushion any impact on prices. Oversupply in
the rental market now appears to be
diminishing as rents have now stabilised.

For further information on the Irish 
construction sector or related stocks
please call Michael on 01 611 5611 or
email michael.clarke@ncb.ie
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Chart 1: Percentage of Household Disposable Income Absorbed 
by 90% Mortgage of the Average House Price

Chart 2: Household Debt to Personal Disposable Income
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The first six months of 2005
have provided investors with
solid investment returns
despite the fact that the key
themes in Europe so far this
year have centred on a
weakening economic
environment, political
uncertainty, higher oil prices,
falling bond yields (i.e.
interest rates) and the out
performance, within equity
markets, of defensive sectors
(e.g. pharmaceutical, energy,
utilities) - features usually
associated with negative
equity market returns. 

So why have we seen European equity
markets deliver positive performances of
circa 8% so far this year? An outcome which
one market strategist described as 
bull market returns with bear market
characteristics!

Firstly, as NCB have continually reiterated
over the past eighteen months, European
equities are cheap in absolute terms, relative
to history and also relative to other asset

classes (e.g. cash, bonds). Indeed with
10yr German bond yields at post 1900
record lows many people would consider
the long term opportunity costs associated
with equity market investment is nearly
negligible. 

How many investors would be satisfied with
annualised returns of 3.2% over the next ten
years? This is the return currently available
from German bonds! One very good reason
why we remain largely underweight bonds in
our managed investment portfolios.

Secondly, it could be argued that weaker
economic growth and the associated
downgrades to economic forecasts have
been mild when compared to previous
downturns experienced in 1994-6, 1998-9
and 2000-1.

Thirdly, company fundamentals remain
generally positive with many examples of
strong cash flow generation, dividend
growth and improving earnings profiles. We
would also argue that the valuations
apparent at the broad European level far
from imply strong future growth
expectations, so any weaker growth
assumptions should have a more limited
downward impact on asset prices, especially
when compared to other arguably more
expensive geographical regions such as the
United States.

Finally, the weaker euro (-10% vs US dollar
YTD) has probably supported European
equity markets this year, as concerns

surrounding the US twin deficits have
largely abated and focus has returned to the
interest rate and economic growth
differentials that exist between two regions.
Nevertheless, we would caution investors
against believing that this trend will
continue as we believe that concerns
surrounding loose US fiscal policies are
never too far away and are likely to re-
assert itself in the near future. Indeed, any
resumption of dollar weakness may provide
a headwind against the continued
outperformance of Euro-based assets and
could become a key determinant of sector
allocations.

So at this point it may be worthwhile
outlining what factors NCB are closely
monitoring as likely to have an impact
on investment markets over the coming
months. These are briefly summarised as:

1  Continuing underlying strength in   
commodity prices (especially oil).

2  Stabilisation or improvement in 
European economic data.

3  Possible negative correction in 
bond markets.

4  Greater stability in the global interest 
rate cycle.

5  Resumption of Dollar weakness 
versus Euro.

For more information on NCB Portfolio
Management Services please call Nigel on
01 611 5611 or email nigel.poynton@ncb.ie
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BULL MARKET RETURNS WITH BEAR
MARKET CHARACTERISTICS!

NIGEL POYNTON - HEAD OF PORTFOLIO MANAGEMENT, NCB WEALTH MANAGEMENT
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Investment in mainland
European property has become
increasingly popular with Irish
investors in recent years due to:

- the better yields available in many property 
sectors than in the corresponding Irish or 
UK property sectors.

- greater liquidity (ability to sell) in all market 
conditions than in the narrower Irish market.

- the absence of currency exposure.
- the ability to ‘gear’ these property 

investments with euro borrowings and 
the availability of attractive fixed rate 
non-recourse debt means that even modest 
capital value increases can produce very 
healthy returns on investors capital.

The legal and tax intricacies of different
countries can be intimidating for an 
individual buyer and expensive to address.
However access to these markets through
syndicated property offerings is an attractive
and economical way for many investors to
achieve a spread of property investments.

With this in mind NCB in conjunction 
with HOK Investors is offering investors the
opportunity to invest in a new development by
a leading Belgian developer (Robelco) due for
completion in late 2006.

The investment will comprise 3 retail units
(ground floor) and 27 apartments each with
their own underground car park space. The
apartments will be a mixture of 1, 2 and
3 bed apartments. 

The development is located on Rue Jean
Stas, which is within the Louise area of
Brussels, off Avenue Louise. Avenue Louise is
a major thoroughfare situated in the south of
Brussels city centre. Jean Stas is a pedestrian
street off the Avenue between Place Louise
and Place Stephanie. This section of Avenue
Louise is the most prestigious shopping area
in Brussels and a firm favourite with tourists
and residents alike.

Avenue Louise has a very healthy office
market and is also home for numerous luxury
apartment owners. As an office location, it is
particularly popular with lawyers due to its
close proximity to the Palais de Justice.
Additionally Avenue Louise attracts both
national and international companies who
like the prestige of a well known address. 

Public transport is excellent with the Louise
Metro station 5 minutes walk from the
development. The investment will be for at
least 7 years from completion. The apartments
& retail units will be held until 2013 when they
will be sold to realise the investment. The
objective is to achieve capital growth over
that period. Meanwhile all units will be
available for letting, with a total current rental
value of circa €502,000 per annum.

Of the total cost of €10.1 million, some 
€6.35 million will be borrowed by way of 
non-recourse debt and €3.75 million will be
subscribed by investors typically in amounts
of €125,000. Investors’ equity input is phased
over 2 years. Of a typical €125,000 investment,
€60,000 will be required now and €65,000 in

September 2006 as the development
approaches completion.

Debt will be serviced from rental income
including rental and service charge
guarantees from the developers for the year
after completion. No income distributions
are planned for investors during the
investment period.

With the assistance of Knight Frank (Brussels),
HOK Investors will co-ordinate the acquisition,
implement and oversee local letting /
management and accounting arrangements,
report regularly to investors and arrange
disposal at the end of the investment period.

For further information on property
investment please call Killian on 01 611 5611
or email killian.Nolan@ncb.ie
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KILLIAN NOLAN - BUSINESS DEVELOPMENT MANAGER, NCB WEALTH MANAGEMENT

EUROPEAN PROPERTY
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MARTIN CASS - DIRECTOR, NCB WEALTH MANAGEMENT

A GOOD IDEA IS
WORTH THE EFFORT

Equities as an asset
class are volatile and
therefore, should
generally be considered
as a long-term
investment. However,
this volatility can also
present opportunities,
and some of our more
experienced and
sophisticated investors
often take concentrated
positions in specific
stocks that can offer
upside potential over a
shorter period of time.

As an advisor, our role is to seek out ideas
and present them to the relevant audience
in an appropriate manner. And, while luck
can sometimes play a part in the success
of an investment decision, we strongly
believe that a rigorous screening process
is vital to generating consistent results
over time.

It would be very difficult to succinctly
describe the process that we follow in
order to generate trading ideas for our
clients. Perhaps the analogy of a tool kit 
is best, in that we aim to utilise all the
various resources (tools) at our disposal 
in order to identify (construct) 
appealing ideas. 

We do not claim to be rocket scientists; nor
do we have some magic ‘black box’ model
that pumps out sure-fire winners. The fact
is nobody does. We simply apply a
combination of recognised investment
techniques and add a little common sense
and importantly we do it consistently.

Acknowledging that two heads are 
better than one, we have an investment
committee, who meet on a regular basis to
debate the merits of various ideas.

We recognise that we cannot be expert in 
all markets, so we generally stick to those
in which we have a natural advantage 
(i.e. primary research and experience) -
namely Ireland and the UK. That said, our
membership of the European Securities

Network (ESN) and links to other external
research resources does also highlight
attractive European and American ideas
from time to time. 

As a further filter, because of the higher
stock-specific risk inherent in taking on
concentrated positions, we very much stick
to a pool of established, blue-chip
companies. This also gives a client comfort
in holding the stock for a longer period of
time, should the trade not work out in the
expected timeframe.  

Finally, where possible, we will look to
identify a near-term catalyst for a move in
the shares. This could be a set of results or
piece of economic data relevant to that
company or its sector.

The screening criteria that we use can 
be broken into three broad categories -
Fundamental, Technical and Quantitative.
Micro (stock-specific) and macro (sector
and market) factors are also taken into
account. 

Fundamental analysis seeks to identify
undervalued securities - an obvious
example being a stock on a low Price /
Earnings multiple, but offering attractive
profit growth and the support of a decent
dividend yield.

Quantitative analysis essentially uses
various mathematical and statistical
techniques to predict share price

7
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Ardawn Update
Since the Ardawn fund raising closed in
February, excellent progress has been made,
five properties have been acquired for a total
cost of 125 million and negotiations are at an
advanced stage on a number of other
prospects with a total value in excess of this
amount. This puts Ardawn well ahead of
schedule. Pat Shine will be writing to all
shareholders in the coming weeks to provide
more detail on progress to date.

Unit Fund update
In the first issue of our quarterly newsletter
(July 04) we highlighted 6 funds we felt would
perform well in the current environment.
Below we outline their performance over the
last 12 months.

*Performance
from 01.07.04

Fund Name to 01.07.05

New Ireland UK Geared Property 19.03%
Eagle Star 5 Star 5 18.78%
Canada Life Dividend Bond 17.46%
Fidelity European Growth 16.47%
New Ireland Balanced 15.13%
Standard Life UK Property 11.99%

*Source Moneymate

For more information on these funds
please call Killian on 01 611 5611 or
email killian.nolan@ncb.ie 
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performance. For example, certain 
stocks demonstrate patterns of movement
for a period ahead of results.

Technical analysis is the examination 
of share price movements and dealing
volumes, in order to identify patterns that
point to the future direction of a share
price. In this area, we are delighted to have
the services of Richard Crossley, 
who was recently voted No.1 in the Extel
institutional rankings of technical analysts. 

Simply put, for a stock to merit purchase, it
needs to ‘tick the right boxes’ in the above
categories. Probably the best recent
example of a profitable idea where all our
indicators were pointing the same direction
has been the oil stocks - specifically BP
and Total - which continue to out perform
the broader market. 

Of course, sometimes you will get
conflicting messages, and on most 
such occasions an idea will be rejected.
However, there have been exceptions,
where the positive case has been so strong
that it couldn’t be ignored and the idea was
put forward with the appropriate caveats
outlined. The best example this year has
been Royal Bank of Scotland. In March and
April US and UK bank stocks came under
pressure and though RBS fell a full 13% in
the space of a month, technical analysis
suggested that worse was to come. 

However, fundamental analysis of the stock
pointed to an extremely compelling value
case. Despite the prospects of double-digit
profits growth over the medium-term, the
stock was trading at a discount to its peer
group, on a modest P / E of close to 8x.
With the added support of a dividend yield
in excess of 4%, the fundamental case was
strong enough to outweigh the negative
technical signals. The stock’s 6%
appreciation in the following two months
endorsed this.  

In terms of getting the idea to the client,
the timely nature of some ideas means that
a phone call is the only appropriate means.
However, for broader, ‘thematic’ ideas with
a longer life span, we publish a snappy
note, which can be e-mailed or faxed to our
distribution list.

The final piece of the jigsaw is the means
of ‘executing’ the trade. The currency
hedging, stamp duty saving and access to
gearing provided by ‘Contracts For
Difference’ (CFD’s) makes them an
attractive option for stable, low volatility
stocks such as Tesco - with gearing
enhancing predictable (but limited) returns.
Tesco’s consistency has offered a number
of trading opportunities in the stock this
year through results, which on each
occasion have exceeded expectations.

For more information on short term trading
ideas please call Martin on 01 6115611 or
email martin.cass@ncb.ie 

*BREAKING NEWS
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Pension Transfers

Pension legislation over the past 6 years
has become extremely accommodative
and far less restrictive than many of you
might think. 

Apart from the major benefits of enhanced
tax relief coupled with the ability of
retaining the accumulated value of your
fund at retirement, it may interest you to
know that your pension can be transferred
if required between providers.

This can occur either within the existing
pension fund structure (through a fund
switch) or by transferring to a new provider
who may have an investment option which
appeals to you (like a self directed fund
through a stockbroker).

Our experience of this has centred around
clients looking to consolidate existing
pensions which may be scattered far and
wide without any coherent asset allocation
or investment strategy.

Given the importance of the performance
of your fund in determining the extent of
your retirement benefits, this may be an
exercise well worth considering.

Naturally, apart from the investment
considerations, the costs involved in
transferring are the other critical
issue which must be addressed.

Separate Tax Planning from
Investment Planning

With a greater shift by clients towards
wanting control in the management of
their own pension fund assets, it often
occurs to me as slightly negligent that
many clients still wait to make
contributions until a tax deadline
compels them to write a cheque.

Traditionally, this has resulted in an
investment in a managed fund or other
pooled fund purely because of the tax relief
available on the invested sum. Our own
evidence suggests that in these situations,
very little consideration and due diligence
is carried out on the investment itself often
resulting in an overall disillusionment
with the ‘pension’.

The astute and prudent decision to make a
pension contribution is often undermined
by a parallel investment decision which
has involved a cursory investigation and
which might have occurred at precisely the
wrong time in the market!

Increasingly, we are advising clients to
consider these decisions separately.
Ironically, this often leads to the
investment decision taking precedence
over the tax decision. You see, so long
as you have a source of relevant earnings,
tax relief can always be claimed on your

pension contribution. In other words,
it’s a constant.

However, investment opportunities often
come to pass and not to pause. What
better way to shelter and grow an
investment, than through a very tax
efficient pension structure but based on
proper due diligence and advice.

This recently occurred for many of our
investors in both Airtricity (up 30% ytd) and
our property development opportunity,
Ardawn plc. 

Indeed, in many cases clients were able to
make contributions to their pension fund
which exceeded the relief available to them 
in the relevant tax year. Fortunately, so
long as they have future relevant earnings,
relief can be carried forward and availed of
in future tax years.

If you would like to discuss this opportunity
call Joe on 01 611 5611 or email
joe.hanrahan@ncb.ie

JOE HANRAHAN - HEAD OF PERSONAL FINANCIAL SERVICES, NCB WEALTH MANAGEMENT

PENSIONS CORNER
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Relative Performance of ISEQ ETF vs. S&P 500 and FTSE 100
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BOBBY HASSETT - DIRECTOR, NCB WEALTH MANAGEMENT
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BUY EUROPE'S BEST ECONOMY
IN A SINGLE SHARE

Weights as at 28th June 2005

Reporting Instrument Weight
Allied Irish Bks 20.51%
Anglo Irish Bk Corp 9.81%
Bk Of Ireland 18.23%
CRH Plc 16.50%
DCC Plc 1.84%
Eircom Group 1.37%
Elan Corp. Plc 2.76%
Fyffes Plc 0.92%
Glanbia Plc 0.52%
Grafton Group Plc 2.95%
Greencore Grp Plc 0.96%
IAWS Group 1.67%
Indep.news+media 1.99%
Irish Life + Permanent 5.59%
Jurys Doyle Hotel Grp 0.93%
Kerry Grp Plc 3.80%
Kingspan Grp Plc 1.50%
Paddy Power Plc 0.83%
Ryanair Hldgs Plc 6.23%
Utd Drug Plc 1.11%

The ISEQ 20 ETF has got
of to a flying start since it
was launched just over
two months ago. Investors
who purchased shares in
Ireland’s first ever ex-
change traded fund has
seen a significant return
on their investment since
the launch date on the
22nd April.

The fund has risen from a launch price of
€12.09 to €13.12 (price at the time of writing);
an increase of over 8%, out performing both the
UK FTSE and US S&P which were both up over
5%. It is also worth remembering that because
investors owned a basket of shares, this return
has been achieved by having less risk on the
table than had they owned a specific share,
or indeed, a small number of shares.

ETF’s are funds, which hold a portfolio of
equities, which aim to track a specified index.
ETF’s act like funds but trade like shares. The
ISEQ 20 ETF is the first ETF based solely on
Irish Stocks and tracks the ISEQ 20 Index,
an index that comprises twenty of Ireland's 
largest companies by market cap.

The ISEQ 20 ETF is attractive on a number 
of fronts. It offers excellent value to investors
with a total expense ratio, which includes the
management fee, of just 0.5% per annum
making it a significantly cheaper option
compared to traditional trackers. It also offers
diversification by providing exposure to a broad
range of equities. The ISEQ 20 ETF is fully
transparent; share price and detailed fund
information are published widely including our 

website www.ncbdirect.com. The ETF also has
tax advantages in the treatment of dividend
payments.

The ETF trades exactly like any other share -it
can be bought and sold throughout the trading
day - another significant advantage over 
traditional funds. The ISEQ 20 ETF effectively
allows you to get diversified exposure to Europe's
best economy in a single share.

ETF assets under management around the world
continue to soar. At the end of May 2005 there
were 379 ETF’s with assets €324 billion managed
by 43 managers on 31 exchanges worldwide.
This represents a growth of 4.5% in assets year
to date. These products have proved attractive to
both institutional and retail investors alike. They
offer a quick and cost effective method of
investing in specific markets and sectors. In
particular the ISEQ 20 ETF can be used as the
anchor for any portfolio of Irish stocks. It affords
an investor the ability to reduce risk through
diversification and then fill out their portfolio with
particular stocks to achieve out performance.

For more information please call Bobby on 
01 611 5611 or email bobby.hassett@ncb.ie
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For more information on our wide range of services please contact us at:
NCB Wealth Management, 3 George’s Dock,

International Financial Services Centre, Dublin 1, Ireland.
Tel 353 1 611 5611 Fax 353 1 611 5988 Web www.ncbdirect.com

NCB welcome any comments on this or future issues of WEALTH MANAGEMENT.
Please call Killian on 01 611 5611 or email killian.nolan@ncb.ie 

Wealth Management Services
- Independent Investment Advice
- Portfolio Management
- Stockbroking
- Retirement Planning
- Private Equity
- Cash Management
- Investment Funds
- Structured Products
- Alternative Investments
- Syndicated Property Funds

The information contained in this document has been obtained from publicly available sources, which we believe to be reliable. We cannot guarantee its accuracy or completeness. It does not constitute a
solicitation for the purchase or sale of any investment. Opinions in this document are based on our judgment at time of publishing and are subject to change without notice. Intending investors should read
the detailed literature available before investing. Any people acting on the information contained within this document do so at their own risk. Recommendations in this document may not be suitable to all
investors. We recommend you contact NCB for professional advice before investing. We recommend that you take professional tax advice in relation to your investments. Investors should note that past
performance is not necessarily a guide to future performance. The value of investments may fall or rise against investor’s interests. Income levels from investments may fluctuate. NCB is a member of the
Irish Stock Exchange, member of the London Stock Exchange. Authorised by the Irish Financial Services Regulatory Authority under the Stock Exchange Act 1995.
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